COLDWELL BANKER IRELAND OFFERS A “DO AND DON’T” LIST 

FOR FIRST-TIME HOMEBUYERs
Dublin (May 7 2008) – For most people, buying a home is the most significant investment of their lives and in spite of the doubt and confusion clouding both the financial markets and news headlines, 2008 presents many genuine property opportunities – especially for first-time buyers.  On average, housing inventory is up, prices have reduced and are now stabilizing and historical data demonstrates that purchasing a home has proven a sound long-term financial investment. However, first-time homebuyers are often understandably anxious when it comes time to making what could be the largest purchase in their life. Coldwell Banker has come up with a simple “do and don’t” list to make the process easier for everyone dreaming of homeownership. 
DO:

· DO utilise free online tools to arm you with as much knowledge as possible.  For example, the Permanent-TSB, ESRI and Daft reports.  
· DO take time to access and closely review your credit status.  A sound financial track record and solid credit rating can help obtain the loan you will need and at more attractive rates.  Checking your records with a fine-tooth comb in advance will also ensure that you catch any errors ahead of time, as well as help you better understand how lenders may perceive you.
· If you have had some financial or payment issues in the past here are some suggestions you can do to repair the damage:
· -Pay your bills from now on time

· -Only use the credit facility on your credit card when absolutely necessary,if at all

· -Keep a separate cheque and savings account

· -Stay in the same job 
· DO explore mortgage pre-approval.  Getting this early green light will help sellers and their estate agents recognise that you are serious about home ownership – and will give them comfort that you are well-qualified to complete the transaction. It may also help you get the property at a  lower price than you would need to offer if you were not “pre-approved”. 
· DO line up your team of professionals at the beginning of your home search.  A team of experienced professionals will be key to making the home buying process simple and seamless.  Start by selecting, obtaining advice from and agreeing fees with suitable solicitors, mortgage lenders, surveyors and others who play a role in the process. This will allow you to be informed of the home buying process and budget for all costs involved.
· Do anticipate all related and future costs. There are quite a few additional costs involved .These can include-- Home Insurance—Mortgage Protection---Solicitors fees--- Ownership registration --- Snag list –Valuation--- Service charges and Utility bills. 

· DO anticipate your future needs and buy for lifestyle.  Try to anticipate how long you’ll live in your next home and plan for major lifestyle changes when possible.  What may make a perfect starter home for a couple might not work as well when you have children?  Remember, people move for lifestyle reasons and your first home will likely not be your last.
· DO hone in on your housing priorities.  Your ideal home may have a long driveway, a football field for a garden and five bedrooms ensuite!.  But before you start looking, make sure to separate your “must-haves” from your “nice to haves,” so you know where you can compromise to meet your budget.
· Do Get familiar with the area.  The state of repair of nearby houses, the neighbours etc.
· Do find out about local facilities and services such as transport, fitness centres, local bars and restaurants.
· Do find out what facilities are available for children.
· If you will be using public transport how close is the bus / Luas stop or train station?
· Visit the area at different times from rush hour to weekends and night time.
· What direction is the garden facing? Will it have sun in the morning or afternoon?
· Is there enough room for entertaining?
· Find out from the local authorities about future development plans, that may affect the value of your home and completely change your new home’s environment.
· Research the prices in the area by looking at estate agent’s windows, ads in local newspapers and property websites.
DON’T:

· DON’T fall in love with the first house or neighborhood you see.  That period home with the picturesque view may win your heart at first glance, but don’t fall in love too fast.  You need to keep an open mind to make sure you find the right fit for all your needs.  At the end of your search, it may turn out that the apartment building that’s closer for your commute is a better bet all-around.

· DON’T buy beyond what you can afford.  It’s easy to fall into that all-you-can-eat attitude when it comes to your first home purchase.  You “want it all” when it comes to size, amenities, location, etc.  But remember that your eyes may have a larger appetite than your wallet.  Make sure that the deposit, completion costs, and necessary furnishings are truly within your income and savings range before you sign on the dotted line.  
· DON’T treat your home the way you treat your stock portfolio.  It’s unrealistic and unwise to expect your housing investment to appreciate as quickly as you’d hope for your high-risk bonds.  Buying for lifestyle, as opposed to trying to turn a quick profit, will help ensure that you are viewing home purchasing and ownership in the right context.
· DON’T try to time the market.  By the time most buyers sense a major real estate or financial market shift, the tables have typically already turned.  Instead of waiting for a slim and unreliable window of time – and potentially missing out on the home that is perfect for you –  focus on your own lifestyle and buy when the time is truly right for you.
· DON’T jump into an exotic or confusing mortgage.  When it comes to downpayments and mortgages, if it sounds too good to be true, it probably is.  Be sure to read carefully through every aspect of the loan offer to fully understand your end of the bargain.  For instance, what seems like an attractive rate now may balloon exponentially a few years down the road.  So arm yourself with information and don’t be afraid to ask questions of your lender, your own mortgage broker or your solicitor. Whilst not exhaustive a useful guide is 
Split Rates:- A split interest rate can set part of a mortgage at a fixed rate and the remainder at a variable rate.  With a split interest rate you benefit from the advantages of both fixed and variable rates. 
Fixed Rates:- A mortgage loan repayment with a single fixed rate of interest from 1 – 10 year terms.

Variable & Tracker Rates:-  These repayment rates increase and decrease.  Variable and Tracker rates are in most ways similar – the difference is that the tracker is tied into the European Central Bank (ECB) rate.  Although, with variable rates, the lenders could raise their rates in line with general interest rates in the wider economy.
· DON’T underestimate the value of a trustworthy estate agent’s on-the-ground expertise.  While being a savvy buyer and doing one’s homework will help on the road to homeownership, the assistance or advice of a local expert with years of negotiating experience can be invaluable.
Finally,You will hear a lot of “property “speak. The following may be a useful glossary.

Advance: The amount of your mortgage

Annuity Mortgage: A mortgage where the interest and part of the loan is repaid each month

APR:  An abbreviation for Annual Percentage Rate:  The total finance charge (interest, loan fees, etc.) expressed as a percentage of the loan amount.

Building Insurance: insurance to cover  structure, fixtures and fittings of a property.

Capital:  The amount of money borrowed to buy a home.

Collateral:  Title deeds of your property or properties given as security against the repayment of the mortgage.

Completion / Closing:  The final legal transfer of the property, where the outstanding balance is paid to the seller and the buyer receives the keys of the property.

Contract:  The written legal agreement between the seller and the buyer binding both parties to the sale of the property.
Contents Insurance:  Insurance to cover any loss or damage to possessions within a property.
Conveyancing:  The legal work involved between the seller and the buyer.

Deeds / Title Deeds:  Legal documents signifying the owner’s legal entitlement to the property.

Deposit:  The amount of money the buyer must pay when the contracts are exchanged.  (Usually 10% of the agreed property price)

Disbursements:  Expenses paid out by the Solicitor on behalf of the Purchaser (e.g. Postage / Couriers)

Endowment Mortgage:  A mortgage where you take out an assurance policy that replays the mortgage either on death or at some other fixed time  in the future.  In the meantime only the interest portion of the mortgage is paid off.  Nothing is paid off the principal until the policy matures.

Equity:  The difference between the value of the property and the amount of any loans secured against it.

Exchange of Contracts:  Where the buyer and seller are legally bound to the transaction of the property.

Freehold:  Unqualified ownership of property and the land it stands on.

Ground Rent:  Annual rent paid on a leasehold property.

Guarantor:  A person who agrees to guarantee a loan, i.e. they promise to be responsible for the mortgage payments if the borrower fails to pay them.

Home Bond Guarantee & Premier Guarantee Schemes:  A guarantee scheme protecting new houses and apartments against structural defects, and to ensure property standards are maintained in the building industry.

Indemnity Bond:  An insurance bond taken out by a mortgage provider as additional security where the loan and the property valuation is similar.

Land Registry:  The State Body where the Solicitor registers the title deeds of the property i.e. registers the buyer as the new owner of the property.

Mortgage Protection Policy:  An insurance policy which pays out the balance due on a mortgage on the death of the policy holder.

Leasehold:  Leasehold gives a person the right of the possession, but not the ownership, of a property for an agreed period of time.  Ownership remains with the freeholder, but the lessee must pay ground rent annually and is subject to the terms of the lease.  Only under certain lease agreements the lessee has a right to acquire the freehold.

Premium:  The amount of money the borrower must pay to the insurer regularly for an insurance policy.

Principal:  The original  amount of the loan i.e. the amount borrowed without any interest included on it.

Search Fees:  This is the fee a solicitor charges when they carry out ‘searches’ to ensure that the person selling the property has a legal right to sell it and that there is no other interest shown on the title.

Valuation:  An estimate of the property’s value.
 A copy of  the Coldwell Banker Homebuyer Guide can be obtained from your local Coldwell Banker office or by emailing info@coldwellbanker.ie 
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